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B2B UKT

AHanu3 MMpOBOIro pbiHKa U TPEHA,0B



O630p MMPOBOro pblHKA




PbiHOK B2B ABnsieTCca OCHOBHbIM ApauBepoOM pocTa C TeMMNOM 6,4% B rog,
HaMb60/1bLUMU TeMn pocTa y cermeHTa B2B uudpossbie ycnyru — 10,5% B rog

Pasmep muposoro poiHka UKT ycnyr
(BkAoyasa TpygHOAOCTYMNHbIE ANA TENIEKOM-0NepaTopoB CerMeHTbl, Mapa gonn. CLUA)
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UcTouHMKK: aHanuTuKa SBS Consulting, otyeT PWC, otyet Oliver Wyman o
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KntoueBou gpanBep pocta Ha B2B pbiHKe ana onepaTtopoB — CErMeHT
umMdpoBbIX cepBUCOB C AMHaMMKOMU 8,9% B rop

Fno6anbHbIM pbiHOK B2B AOCTUMKMMbIM AnA
onepatopoB', mapa gonn. CLUA

2020 2024 2028

CermeHTbl

CAGR
(2020-24),%

CAGR
(2024-28),%

I NonvsoBaTensckue
TEePMMHAbI U YCIYrH

O6naKka U UHdpacTpyKTypa
MUT u ynpaBnsemble ycayru
busHec-npunoxeHuna

|| KnbepbesonacHoCTb
bnuskue K agpy

I TpagiumonHbI Tenexkom

12,5

6,8

3,5

12,2
1,9

1,5

10,7

10,7

1,3

9,8

10,7

6,6

0,6

1. Ucknoyvan annapartHoe obecneyeHue, crneumanbHoe nporpaMmmHoe obecrneyeHue U TPYAHOAOCTYNHbIE CErMEHTbI A/1A TENIEKOM-0NepaTopoB

MUcTouHmku: aHanmTtnka SBS Consulting, McKinsey & Company

Lindposble
B2B cepBuchI

TpaanLUMOHHbIN
Tenekom B2B +

6/M3KME K Aapy
B2B cepsuchbl

CAGR
(2025-28),%

8,9%

1,6%
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' KPN, HugepnaHgpbl
£ kpn

34% = Q61a4HbIe YCAYTU U YCIIYTH

B chepe
Knbepb6e30nacHOCTH -
OCHOBHblE ApaiBepbl pocTa

B2B cermeHTa

BT, Beanko6putaHmsa
@ PocT BbIpyYKM 3a cyeT ycayr

CBA3W ANA SKCTPEHHbIX CNYK6

0, -

39%  « 3paunTenbHbIi POCT BbIPYYKH
CBAI3aH C U3MEHEHMEM B
OTYETHOCTH: BbIIN 06BEANHEHDI
HanpaBneHua «npeanpusaT1e» u
«rN06anbHbIN» B CErMEHT

«BU3HEC»

Proximus, benbrus

= [IpoAyKTbl 1 YC/IYTU - OCHOBHbIE
CTPUMbI BbIPYYKM:

—[poayKTbl: TepMmHanbl U IT
o6opyzaoBaHue

—Cepsuchbl: Fixed data n IT
CepBuUChI

XX%
- fons BbIpy4KM oT B2B MKT ycnyr B o6Lueit BbipyyKu onepaTtopa

UcTouHMKK: aHanmTuka SBS Consulting

34%

5

Deutsche Telekom,
FepmaHua

= POCT BbIpYYKM 3a CHET Cnpoca Ha
M2M-pelwenns (Machine-to-
Machine), uHtepHeT Belen (1oT) u
Apyrue TexHonormyeckue
CepBUChI

S A A

28%

Siﬁg?:él _

27%

d .

44%

hill |

Uncdpoebie B2B ycnyru asnaioTca 3Ha4YUTE/IbHbIM MICTOYHUKOM BbIPYYKU U
(opMMPYIOT NOTEHUUaN pa3BUTUA O1A KPYMNHbIX TEJIEKOM ornepaTopos

China Telecom, Kurai

OCHOBHOM poCT NpUXOAMTCA
Ha o061a4HbIM 6u3Hec, Al n
loT

Singtel, CuHranyp

PocT 3a cyeT MobuabHOrO
poyMuHra u loT connectivity

KomMnaHuAa akTMBHO
uHBecTupyer B digital,
MNoBbILLEHME YCTOMYMBOCTU
ceTen U KnubepbesonacHOCTb

Telstra, ABcTpanus

YBe/IMyeHue BbIpyYKH OT
MobMnbHOro HanpasneHusa (loT
n value-add cepsuchl),
ynpaB/iAeMbIX M 06/1a4HbIX YCAyr

MepeBog BbIPYYKM OT Masioro
6M3Heca M3 NOTPEOGUTENIbCKOro
CerMeHTa B 6M3Hec

MpuobpeTeHue onepaTopa
Digicel Pacific
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UncdpoBbie B2B ycnyru ctaHOBATCA 3HAYUTE/IbHbIM MCTOYHUKOM BbIPYYKMU

BbipyuKa B2B HanpaBneHus,
mnpg gonn. CLUA

2018 I 2022 M 2024

= Bblpyyka B2B HanpaBneHus
31,1
29,5 cocTtaBnset ot 15 go 44%
26,8

BCEMN BbIPYYKM

= EBponenckMe U asmMaTckue
ornepaTopbl AEMOHCTPUPYIOT
pocT Bblpy4ku B2B
CEpPBMCOB

22,5

16,9

10 1 9 69,1 @ . ceBepoamMepUKaHCKMX
5,86,1 5,8
1 8 2,0 2,8
2,1 2,2 2,8
" m N

onepaTopoB 06YC/I0B/IEHO
CHMXXEHMEM Crpoca Ha
ycnyru (puKcMpoBaHHOM

CBA3U

Jdona B2B
0T86mery 24 39 31 34 37 34 27 29 28 28 32 31 24 28 24 27 34 44 23 22 19 15
BbIPYYKM, % : > - -

Bokpn e+ Quwosane G protimus @488 singter  Telstra  verizon’' = awr

EBpona A3ns 1 ABctpanus CeB. AMepuKa
1. OTcyTCTBYET pa3bMBKa MO CErMEHTAM B OTYETHOCTM KomnaHmu 3a 2018 r.
. - = ll III

MUcTouHmKku: aHanutrKa SBS Consulting, exeroHble oT4eTbl KOMMaHMM emsS B S _




JKOHOMMKA UMPPOBbLIX YC/YT CYLECTBEHHO OT/IMYAETCA OT SKOHOMUKM
Te/IeKOM oTpac/u

Mpu6bLINBLHOCTDL LUGPOBLIX YCAYr B CP€AHEM HUXKE, YEM Y TEZIEKOM YCNyr

TunuyHaa maprka EBITDA yugpoBbix ycayr

30-40+% EBITDA

< 10-20% EBITDA >
TpaguUMOHHbIE TEIEKOM YCYTU UC/UCaaS LleHTpbl faHHbIX Mpoaaxa MHPPaCTPyKTypbI AytcopcuHr KoHcantuHr

CucreMHasn MHTErpauma

=S B S

UcTouHMKK: aHanmTuka SBS Consulting



KnoyeBble
rnobajbHbie
UIrPOKM

Ha pbiHKe UKT cylulecTByeT C/10}KHas 3KocMCTEMA NPOAYKTOB C BbICOKOM
KOHKYpeHLMEHN, B TOM YUCJIe CO CTOPOHbI TMGKMX M MHHOBALMOHHbIX IT-MrpoKos

JKocuctema B2B UKT cepBucoB (YKpyNnHEHHO)
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Tenekom ycayrum
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* Mo6ubHaA CBA3b
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*  OUKCUMPOBAHHBIN ro0C
u YMATC

WAN

= AKC/BKC

verizon’
stc T-..

Ynpasnaembie U

06/1a4Hble Te/IeKOM

ycayru

=  KOHCaNnTUHr U
CTPOMTENbCTBO CETEN

= YacTHble
6ecrnpoBojHble CETU

= ¥Yn paBneHNE CceTeBbIMU

cepBuvcaMm 1
UMHGPaACTPYKTYpOM
= UCaaS

= Tenekom API|
= (CPaa$S

B Microsoft

infobip adws I<I:I||sl<|:|c;.

UcTouHMKK: aHanmTuka SBS Consulting

=
—

O6paboTKa 1
XpaHeHUe AaHHbIX

= UOA: Colocation /
Dedicated server

= CDN

dws

CLOUDFLARE

H PRl ORACLE

S5

Ynpasnaembie U
o6nayHble IT ycayrm

= JaaS

= YnpaBnsemble 1
o6nayHble ycnyru UMb

= YnpaBneHue
NPUNOKEHUAMM

o e

aws

CLOUDFLARE

Mpumepsl

il

«OpU30OHTa/IbHbIE>
nnaTgopMbl

= |oT/M2M

= [lnatdopMbl aHanM3a
AaHHbIX U Al

= [lnatdopmbl pa3paboTKu
NpUIOKEHUI

= MNaeHTUdDUKaums,
yZoCTOBEpeHMe

*  MeXBeJOMCTBEHHbIN
06MEH JaHHbIX

= Llnto3bl (NhaTexHble U
T.N.)

= Vaa$S
= AdTech

Telit aws

&a
“EJasper

Ayla Networks

OTtpacneBble
(«BepTHKabHbIe>»)
pelieHus

TpaHcnopT:

= YnpaBneHue obLl.
TPaHCNOpPTOM M
NMapKOBKamM

» Onsiata U KOHTPOJ/ib
TPaHCNOPTHBIX YCAYr

= YnpaBneHue
ABTOHOMHbIM
TpaHCNopToM

MepuumHa:

= YnpaBneHue
MeIMUNHCKMMM AaHHBIMM

= TenemeguumHa u
yAaneHHbIM MOHUTOPUHI

SafeCity:

= BupgeoHabnwogeHne u
aHaMTHKa

= 112

= WHdopmuposaHue YC
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OnepaTopbl UCNOJIb3YIOT Pa3/iIMiHble CTPaTernyeckme pbiyaru, Mbl AeTaibHO

PacCMOTPUM ABa M3 HUX

Crpaterum onepaTtopoBs, OpMEHTUPOBaHHbIE Ha CO3aHUe CTOMMOCTM M POCT

Poct B2B UKT 1

= (06/1a4HblE BbIYMC/IEHUA
= Bbonblme aaHHblEe U UN
* WHTepHeT Bellen

= KnbepbesonaCHOCTb

= HoBble TexXHOOrUMU

BHeapeHue Lean-meTozonormm

* MuHMMM3aUMA 3aTpaT

* Lndpposas TpaHchopmMauusa

* BblaeneHue HenpoU/bHbIX
aKTUBOB

UcTouHMKK: aHanmTuka SBS Consulting

HoBas Mogenb ynpasneHus B2B 2
= OpMeHTaumA Ha NPOAYKTbI

O6HoBNEeHMe nopTdena NpoAYKTOB

Mogaenb Bblpy4ku «double-bubble»
MHKyb6auma NpoayKToB

JKOHOMMA Ha MacliTabe n oobeme

= MaKCMMM3aumsa NoTeHuMana CyLLeCTBYHLMX
aKTMBOB

» PacwupeHne yepes M&A

YnpaBseHue CTOMMOCTbIO

AHanntuka BTL u CLM

BK/lOYEeHWe KOHTeHTa B NaKeTbl yCayr
OMHMKaHanbHas aHanmTmMka CEX
YCKopeHue pocTa MaJioro U CpeaHero

©]
=

Pacwmpenue B H1wn B2C

BxoZ Ha TEPPUTOPUIO KJIMEHTA (YMHBIM [IOM,
HOBble TesieMaTUYeCKne ycayru)

/leHeKHble nepeBoabl, UM(ppPoBOM 6AHKUHT
/ dUHTEX

LUmdpoBbie ycnyrn no cTpaxoBaHMio
UrpoBoi cermeHT

Lincdposblie ycayru no
3JpaBOOXPAHEHMIO

#is B s KN



1. PocTt B2B UKT




paHULbl CErMEHTOB Pa3MbIBAlOTCA C 3KCMAaHCMEN KPYMNHbIX MTPOKOB B HOBblE
NPOAYKTOBbI€ HMLUM

MNpeTeHaeHTbl Ha HoBble HMWK B B2B UKT no ueno4vke cosgaHMa CTOMMOCTH

y o C MnharcdopmeHHble MporpammHoe Ycnyru cucteMHoOM y
CTpOMCTBa BA3b peLLeHus obecnevyeHme UHTerpaLmm npaBaseMble yCcayru

o

HUAWEI

Pixel

Telit

TpaAMLMOHHBIN TENIEKOM

UcTouHMKK: aHanmTuka SBS Consulting

StC

verizon’ - .

Google Fiber

Cisco Nexus Dashboard

S HuaweEl
Huawei Cloud & Al

~
'C) aws

Cifrix. Juniper

Telit =N

BPREDIX

@ Watson

ORACLE
CLOD PLATFROM

MocTaBLWMKM UUPPOBLIX YCAYT, UHTEPHET M UT-KOMMNaHWK

00 webex

b

Huawei Mobile Services

o
marketplace

BY Microsoft
O oracLe

Infm,s.
FlFinacle

Business
LU Services

4 solutions
by sic

T - -Systems:

IBM Global
Business Services

/AAzure

Infosys

Cognizant

min
cisco

fSymantec
(3rackspace

AtoS
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Poct B2B UKT
B B2B UKT rno6anbHbie onepaTtopbl 3aHMMAKOT CU/IbHYIO MO3MULMIO Ha
OTAe/IbHbIX PbIHKAX, B TO BpeMSA KaK perMoHasibHble TOJ/IbKO Ha4YUMHAOT pa3BUTHe

PervoH. MocTaBLmKK
Fno6anbHble Te/IeKOM. onepaTopsl Te/NleKoM A .

B uenom no
MocTaBLUM-

B uenom no
onepatopam

Urpoku/ . | eoeg | n |
| Jelefonica = ATET | i | singtel | & Telio| ; GOGECE0 s = OnepaTtopbl MMeKT MeHbluee
PbIHOK ! ! !  orange’} ! ! ! I
: : : : : : : : X NPUCYTCTBME HA HOBbIX PbIHKaX B
f ] f : ] f : CpaBHEHMM C MOCTaBLUMKaMM LUMDPOBbIX
Bonblume P - t u1dp
peLleHuit

baHHble 1 A .
* MocTaBWMKKU LUUGPOBLIX peLueHUH

npoAaoXKakT akKTUBHO MHBECTUPOBATb

UHTepHeT ’ ’
Beweit B UMdpoBble aKTMBbI B CPABHEHUU C
S IR S S— — onepaTopamu
Knbepb6eso- ’ ’ = PervoHasibHble onepaTopbl OTCTalOT OT
NacHoCTb rno6aabHbIX, 0COGEHHO Ha pbIHKaX
erarrarae ............;.................................:........... ...........:..................'..................................:................ ................. KMGep6e30naCHOCTM M O6.ﬂaqu|X ycnyr
O6navHbie ' t * PbIHKM 60/1bLUMX AAHHbIX M 061a4YHbIX
CepBUChbI YCAYF NpesCcTaBAAT HaMbonee BbICOKMI
NpUOPUTET A/1A BCEX ONEPATOPOB
brokuyenH “ ’ = HecMOTpA Ha HaCbIWEHHOCTb pblHKA
L . UHTEpHeTa BeLLEN, OH NpeacTaB/seT
; HaMGObLUMIM MHTEPEC C TOYKMU 3peHMs
VR & AR CO3/1aHMA HOBbIX MPOAYKTOB U YCAYT,
[TV . 0COBEHHO B cerMeHTax YMHBbIX ropooB
M MeAM1LMHbI
21
HW3KuMit ypoBeHb nNpucyTcTBmA / YMepeHHoe npucyTcTBue - CunbHoe NpucyTCTBME
OTCYTCTBME
Be3 n3meHeHMH &1 YMepeHHbIM poCT BHUMAaHMA ﬁ BbICOKMIM POCT BHMMaHMSA

1. Bce KeMcbl, NTOMUMO MUIPOBbIX -
UcTouHMKM: aHanmTMKa SBS Consulting, oTyeTbl KomnaHmi -
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C y4eTOM TEKYLUMX KOMMNETEHUMU U MeXKAYHApPOAHbIX TPEHAO0B nepej
ornepaTtopamu CTOMT 3aga4va (opMMpoOBaHMA NMPOAYKTOBOM CTpaTermm

KapTa HOBbIX NpoAYKTOB Ha pbiHKe B2B, B2G & B20 (HenoHbIM CMMCOK)

Mb ans obnaka

1

a
g
5 O6n1aKka U .. CDN -
a8 BMpTyasnM3auma MnaTcopMbl ynpaBaeHus :
= KOPMOPaTUBHbIMM MPU/IOHKEHW Private LTE
LTE ana M2M
BuaeoHabnwoaeHue (VaaS) (NB - loT)

MDM  BATC
/ WA AdTech KpuntowmdposaHme

()
]
I Venvrim Uncposusauyms JNEKTPOHHbIM LWnto3bl (B T.4.
e 4 / VAS JOKYMEHTO060pOoT nnaTemele)
O CBA3MU
)g (rOHOC’ ------------------------------------------------------------------------------
% WNAwu 3 JNEKTPOHHas
° r.4.) KOMMepLS
S HoBble Mogenn
6usHeca AyTCOPCHHT Tenexkom API
CnyTH1KOBas
UT-ycnyru yCBﬂBb

WT-KOHCANTUHT CucTeMHas MHTerpaLms

Mpouee 4

IVR / 4aTt-60ThI

MponpueTapHbie NPOAYKTbI

UcTouHMKK: aHanmTuka SBS Consulting

Bbi6GOpo4HbIe ycayru Ha ocHoBe
uccnepoBaHUA MEXAYHAPOAHOro onbiTa

{ MOHMTOPUHI NpaBUTE/ILCTBO
i TpaHcnopTa
: WFM TenemeauuuHa
KoHTakT-ueHTp KunbepbesonacHocTb
5 YMHbIN JOM
: (4ns 3aCTPOMLUMKOB) MpoMbILLNEHHBIE APOHbI
BepudmKaLma nosib3osaTesien PoGoTbl
.........................................................................
MVNO/FVNO OKocucTeMbI
: B2B/B2G
¢ OTT NMPOAYKTOB
CTpUMMHI
COBbITHM

MpopyKTbl B NapTHEpCTBE

KommeHTapum

O6na4Haa MHGPpACTPYKTypa U
BUPTyaM3aumua cetTen
* BHellHee 1 BHYTpeHHee
NPUMEHEHWEe 061a4HbIX
TEXHOJIOMMM onepaTopamm

Undpposusaums

= PocT NpoHUKHOBEHMA

UM pPOBBIX yCAyr U
NPUNOKEHUM

HoBble Mogenn 613Heca
= 3anycK NpoAyKTOB Ha 6ase
HOBbIX TEXHOIOTUM NoJ
3anpochbl KaneHtoB B2B/B2G

MNpoyee

Pa3BuTME HULLEBBLIX
NpPoAYyKTOB

- MMeloLMeCs NPOAYKTbI MU

NPOAYKTbI B CTaAUM NPOpaboTKM
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MosBNeHMe HOBbIX TEXHOJI0rMKU YCKopAeT undpoByo TpaHchopMaLmio U
BHeApeHMe 06/1a4HbIX pelueHUM

TexHonorn4yeckne TeHA4eHUMU U 06 beMbl rno06asibHbIX pbiIHKOB, MApA goan. CLUA

UU * YaT-60Tbl 4/1A NOBbILEHNA YPOBHSA
KJIMEHTCKOro onbiTa U ontimusauym OOT

= Po6oTu3MpoBaHHas aBTOMaTM3aLMA
NpoLeccoB A/1A ONTMMM3aLMM 3aTpaT Ha
BbINOJ/IHEHWME MOBTOPSAIOLLMXCA 3a4au

* BHegpeHMe MalIMHHOro o6y4YyeHUs B
CUCTEMBI aHa/IMTUKM M CRM ans
YYULEHMA KAMEHTCKOMO OnbiTa

BupTyanbHble NpUMEpOUHble 415

PO3HUYHOM TOPrOB/IU OAEXKIO0M

= [psAMble TpaHCAALMMU COBbLITUM C
Yry6/1€HHbIM MNOTPYKEHNEM B
npouecc

= Ycnyru TenemeamumHbl C

BUPTYa/IbHOM NMPUEMHOM

O6cnepoBaHMe C BO3Ayxa OGLUMPHBIX,
TPYAHOAOCTYMHbIX M OMAaCHbIX 0OGBEKTOB
= [lpoBepKa /IMHUIA 3NeKTponepeaaym
U pacrnpeaeneHus
* Peanusaymsa «nocnegHen MUAU» NS
[IOCTaBKM MOYTbI M PO3HUYHBIX TOBApOB

Mnpd donn. CLUA

228

2024 2028

Mnpd donn. CLUA

2024 2028

Mnpo donan. CLUA

2024 2028

Po6oTbli

YaaneHHoe npoBejeHne XUPYPruYeckux
onepaumi C BbICOKOM TOYHOCTbIO
MoaAepKKa B TYLLE@HMM MOXKApPOB M
BOEHHbIX onepaumax

MpueeTcTBUE NoceTHTENEN (6aHKOB/
oTenen) 1 noMollb B y6opKe noMeLLeHUH

Co3/aH1Ee CNOXKHbIX AeTanen,
HEBO3MOXHbIX NMPU TPaj. NPOU3BOACTBE
CoszgaHre noppo6HbIX 06pasLoB

npsmukom u3 3D CAD?, BIM2 1 MHbIX

ccTemM

M3roToBNeHMe MoAeniei Ans nocsiesyiowero
JIUTbA 3y6HbIX KOPOHOK

MeHee 3aTpatHble 1 6onee 3(pdeKTUBHbIE
OEHEeXHble nepeBoabl (B T.4. 3a rpaHuLy)
BeneHue peecTpoB AOCTaBKMU U
OTCJIeXXMBaHMUA TOBApOB 6e3 puUCKa yTpaThl U
U3MEHEHUA AaHHbIX

MpoBeaeHME roJI0COBaHUM

UcTouHmKkK: aHanuTuka SBS Consulting, IDC, Statista, Mordor Intelligence, Statzon, Fortune Business Insights, MarketsandMarkets

Mnpo doan. CLUA

7

=

2024 2028

Mapd donn. CLUA

3

2024 2028

Mnpo doan. CLUA

2

=

2024 2028
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PbIHOK MHTEpHeTa Bellen pacTeT 6bICTPbIMM TEMMNAMMU B Pa3/IMUYHbIX OTPACaAX

PbIHOK MHTEepHeTa BeLen

MporHo3 MMpoBOro pbiHKa MHTepHeTa Bewen 2024-2029,

mnpg gonn. CLUA

CAGR+24,7%

2024 2025 2026 2027 2028 2029
MNporHos

UcTouHmKK: aHanuTuKa SBS Consulting, The Business Research Company, loT analytics

KntoueBble cnyyan NnpuMeHeHUs MHTEpPHeTa Beluen

(Q1 2024)

e,

58%

ABTOMAaTH3aUMA
npoueccos

A

1=

54%

YnpaBneHue 3anacamu B
peanbHOM BpeMeHHM

55%

KoHTposb M ynpaBneHue
KayecTBoM

54%

TpeKkuHr u
npocnexuBaH1e LenoYKu
NocTaBoK

(|

%

—
55%

MoHuTOopUHr
3HepronoTpeodneHus

53%

MnaHMpoBaHWe onepaumit
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PocT o6bemMa AaHHbIX NOBbIWAET YA3BUMOCTb CUCTEM M CTUMYJIMPYET CnpocC

Ha ycnyru kKubepbesonacHoCcTH

Pa3BuTHe cnpoca Ha ycnyru Knéep6esonacHoOCTH

MporHos MuMpoBoro poiHka Knubep6esonacHoctn 2024-2029,
mnpg gonn. CLUA

CAGR+12,9%

2024 2025 2026 2027 2028 2029
MNporHos

UcTouHMKK: aHanuTuka SBS Consulting, The Business Research Company, onpoc KPMG

Hanbonee BaxKHble CE€pBMUCHI U peLleHUa ANA LEHTPOB obecnevyeHus
KOMMNblOTEPHOM 6€30MacHOCTH

1 2 3

78% 76% 75%
be3onacHOCTb KOHEYHbIX AHanuTuka ynpaeneHna  YnpaeBneHue uHdopmaumen
YCTPOMICTB noramu M cobbITUAMMU
UHcopMaLMOHHON
6e3onacHocTH
74% 73% 73%
YnpaBneHue 1 .
CKaHMPOBaHME YA3BMMOCTEN 5e3onacu:::rel;HTepHeTa 3awmTa NpUIoKEHUU
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HoBble cueHap1u NpMMeHeHUus nepeaoBbiX TEXHO/IOMUMM ABAAIOTCA OAHMM U3
OCHOBHbIX ApauBepoB LMnhppoBM3aLMMN OTpacien
TpeHabl udpoBoM TpaHcHoOpMaLMH

OTtpacsab MpuMmepsbl nprmeHeHns  Mpumepbl LM poBU3aL MM OTpacsien Monb3oBaTenu
LinchpoBbie ABOHHNKM Tesla ncnonb3yet unbpoBLIX ABOMHWMKOB A1 ONTMMM3aLMK NPOU3BOACTBA 3/1IEKTPOMOBMIEN U TT =s5L5
NPOrHO3MpPOBaHMA MOJIOMOK
MNpoussoacTBO i Al p
W ynpaeneHue PoGoTM3aLMs ¢ MM pl:é‘?)(:;;:Hep,pﬂeT -nnat@opmbl ANA ynpaBaeHUA «yYMHbIMU pabpuKammn»> C aBTOHOMHbIMM SIEMENS
pecypcamu )
Lncposisauns BMW pa3sBuBaeT umdpoBoe amTbe ¢ 3D-neyatblo U loT-gaTynMkamm B peasibHOM BpEMEHM @
npou3BoACTBa
Po3HuyHasn :
ToproBns ABTOMaTM3aUMA CKIaA0B Walmart aBToMatusmpyeT CKiaZibl C MOMOLLbI0 po60TOB-COPTUPOBLLMKOB 0T Symbotic Walmart
. , [ [ | Mi ft
O6yuenmre B AR/VR Microsoft passuBatoT VR-o6pa3oBaHue (Horizon Workrooms) H ICrOSO
O6pasoBaHue Lnchpobie Kamnychi ¢ loT XOHLLGI‘ILLMFI YMHOr0 ropoja ANA XUTenen CTyAeHYeCKoro ropojka - YHmsepcutetr MenbbypHa, g, e
BCTpaiMA
o o I H -
BnokyenH-cepTUdHMKaTbI Bbinyck AMnioMoB 0 KBasiMHKauuu Ha 6/10K4enHe - MIT I I"
YMHbIe NapKOBKM CuHranyp ucnosnb3yet Al 4na ynpaBieHusa TPaHCMOPTOM M YMHbIMM MapKOBKaMum @
FoccekTop
BnokyertH ans rocycnyr OA3 (Ady6ai) BHeapsieT MeTaBCE/IEHHbIE AN FOCYCAYr (BUPTyasibHble 0MChbl) =
u,ul HEE
McTouHMKM: aHaiuTHKa SBS Consulting ;!i. HH SBS




HoBble cueHap1u NpMMeHeHUus nepeaoBbiX TEXHO/IOMUMM ABAAIOTCA OAHMM U3
OCHOBHbIX ApauBepoB LMnhppoBM3aLMMN OTpacien
TeHaeHUUM 061a4HbIX BbIYMC/IEHMH

TeHpeHuMA OnucaHue

ABTOMartusaumus
02151 NpeojoieHns
npo6siem

C ynpaBJ/ieHMem

M HaBblKamMM

* [loCKO/NIbKY OpraHusauumn CTPeEMATCA MOA4EPHM3MPOBaTh 06/1auHble apXUMTEKTYpbl U BHeaApuTb MU, M TpebytoTca 6onee acddeKTMBHOE ynpaBsieHne
06/1aKOM U HOBbl€ HaBbIKM, YTO YBEIMYMBAET Harpy3Ky Ha M 6e3 TOro neperpyeHHble KoMaHAbl M OrpaHUYeHHble GloaKeTbl

= HaBblKM, KOTOPbIX cenyac 6oblue Bcero He xBaTtaeT (FinOps, KoHTelMHepbl 1 6eccepBepHble TEXHOIOMMM), OTHOCATCA K 061aCTAM, Ha KOTOPbIX
choKycupoBaHbl MUHULMATMBBI NO 061a4HOM TpaHcdopMaL MM

* PecnoHgeHTbl Cloud Pulse B 60/1bLUIMHCTBE FOBOPU/IM, YTO UX F1aBHble GM3HecC-Lenmn cBAsaHbl ¢ MU, ero ncnonb3oBaHUEM ANS YAYULIEHMA aHANIMTUKM,
MOBbILLEHWMEM KayecTBa 06C/TYKMBAHMA KJIMEHTOB M POCTOM MpoAaxK

* WU BHeapAeTcs B 60/bLUMHCTBE KOMMAHWUM, a ero TeCHas CBSA3b C YCNEXOM GM3HEeca 03HayaeT, YTO KOMMaHUKM HauyMHaloT oueHMBaTb MU n
TeXHMYECKMe NPOeKTbl Ha OCHOBE KJIIOYEBbIX NoKasaTtesnen 3¢pdeKTMBHOCTH 6M3Heca

BusHec-uenu ctanm
TEXHOJIOrM4YECKUMMU
Lenamm

= 88% noKynartesielM o61a4HbIX YCAYr COOBLIM/IU, YTO OHM pa3BepTbIBalOT rMO6pUAHOE 06/1aK0 MM HAXOZATCA B Mpouecce ero 3KCnjyartauum, a 79%
BocTpe6oBaHHOCTb YK€ UCMO/Ib3YIOT CEPBUCHI HECKOJ/IbKMX 06J1a4HbIX NPOBaMAEpOB

rM6pUAHBIX U = /Ins MHOIMX OpraHusaumii npo6iemMa 3aK/l04aeTcs B MOMCKe NMOCTABLYMKOB, KOTOpblE NpeAJsiaraloT HacTosAMe r'M6puaHble M MyIbTMOG1IaYHbIE
MY/IbTMO61Ia4HbIX BO3MOXHOCTU

BO3MOXHOCTEM = CoBepLlUeHCTBOBaHME CpPeACTB YNpaBJeHUs U MOHUTOPUHIa B PpeasibHOM BPEMEHU MO3BOIUT 60/1e€ AUHAMUYHO MCNOJIb30BaTb Pas/IMYHble
nnatgopmbl U NpMBESET K NMOBbILEHUI0 BHUMAHUSA K NepuUdEpPUMHBIM BbIYMCIEHMAM

= OKoJ10 60% nokynaTtenen o61a4HbIX peweHui cooblmam, Yyto UT- nam umdpoBas MHPPACTPYKTYpa MX 6U3HecCa B HacTosLEe BpeMs TpebyeT
TpaHcchopmaums cepbe3HoM TpaHcdopMaumm, a 82% 3aABMIM, UYTO MX 061aKO0 TaKKe HY>KAAeTCsa B MOAepHM3aLMH

ob6naKa = BblgeneHHoe 06/1aKo CTaso NPeAnoYTMTE/IbHOM Cpefion AN pe3epBHOr0 KONMUPOBAHUA Paboymx Harpy3oK A/ GU3HEC-NPUIOKEHWUI M NPUIOKEHUM
ANA ynpaB/ieHusa AaHHbIMU

MUcTouHuku: aHanutuka SBS Consulting, IDC: aecatb TeHAeHUMM, GOPMMPOBABLLMX PbIHOK 061a4HbIX BbluMcaeHui B 2024 roay, 2025, IDC BuyerView




2. HoBaa mopenb ynpasneHua B2B




KntoueBble noTpe6HOCTH KIMEHTOB LUdPOBLIX YCAYr NepemeLLarnTcs no

Lerno4yke co3aHMA CTOUMMOCTU — OT NOAK/IIOYEHUA K UHTerpauum u
naatopmam

6“3\.\eca n YnpaBaeHue ycayramu
1o OF ApP2
;\e\—\“‘oc OHNaMH-nopTasibl M OTHETHOCTb
ype MHTerpauusa paboyero
CepBMCHble C/YXObl M C/YXObl
NpoCTpaHCTBa R
4 AyTcopcUHr YcTpolictea MNpodeccroHanbHblIe ycayrm
MH(PACTPYKTYpblI CBs3b Mcnonb3oBaHMUe IMYHbIX
Be6-CeDBIChI YCTPOMCTB B KOPNOPATUBHbIX
3 BesonacHocTb = O6nako/ XaaS P ceTax
Br3Hec 1 MOGUIbHbIE
= EAMHasA cucTema CBA3N U NPMAOKEHUS
= Be30nacHOCTb YCTPOMCTB B3aMMOAENCTBUA
2 CeTy CO CKBO3HbIM = OTpac/ieBble pelleHus ObecneyeHue MoBUILHOCMU NepcoHana, compyoHu4ecmea u
ynpaB/ieHUeM " NIPUNOKEHNA ANA 3aUUTI = P 6u3Hec-PyHKYUL

= be3onacHocTb ceTu

1 Cospanue = Ynpasisiemasa MOGUIbHOCTb = Ynpasnsemas 6€30MacHoCTb
6a3sbl ycnyr Cso6oda ¢orycuposamnbca Ha sdpe busHeca
= LleHTp AaHHbIX

= Mo6ubHble ycnyru 3G/4G = WLAN
= MNposogHble v LLMA ceTn = LAN CKBo3HaA 3awuma 8 pexxume 24/ 7
= Cetn IP

= floctyn B NHTEpHET
. CKkBo3HOe ynpasjieHue MobuJibHbIMU CeMAMU UJIU cemAaMU OaHHbIX 8 COOMBEemCmaUU C C02/1aC08AHHbIM YPOBHEeM cepsuca
= KoHBepreHuma npoBoAHOM U

MOBM/IbHOM CBA3M

Cemesas uHppacmpykmypa u 6a3a cemu MUpOB8020 KJjiacca

MopgkntoveHue CeTeBble NpUNOXKEHUA U YCAYTH
HEE
SBS

UcTouHMKK: aHanmTuka SBS Consulting i




BHYTpY KOMnaHuU ¢ 60blMM nopTdesiem UMPpPOBbLIX YCAYr CYLWECTBYIOT KaK

NpoAYyKTOBble NoApasaenieHus, TaKk M NpoAYKThl,

cermMeHTbl

PaHHMM cTapT

©
a
=
- BeHuypHbIM poHA
()
2 DpTCP
intel.
5 p
% — Capital
X iy & Orange
Ventures
I
O
Q
I
m
=
O
o
a
=
<

Uuky6aTop / HUOKP

hub:raum
\N\ wayra
Google Telefonica

Qutpost =4 'V

- |
Swisscom ik

MHHOBaLMOHHOE
umdpposoe
nogpaspeneHuve

‘ ‘ y Eleven
Paths
Telefonica
#"Xandr kloud‘
AT&T

3penbii NpoAyKT

—

AnAa BblAeNEeHHbIX LMPPOBbIX
noapasaeneHni CTaHOBATCS
aKTyaJslbHbl BONPOCHI MX
OpraHM3aLMOHHOM CTPYKTYPbl

TATA COMMUNICATIONS

6peHAMHra
Undpposoe
noApaspeneque
UHTerpauma B
CermMeHTbl MK
PyHKLMM
T- -SyStemS' s:r\i;?cf:

froc i 4 fmf;@g:

verizon/ = AT&T

MHTErpuMpoBaHHbie B

CoBMecCTHoe npeanpuaTme
ANA 6bICTporo gocTtyna K
pecypcam napTHepa 6e3
MHTEerpauum

Ponb LI,MCIJDOBOFO 6M3HEecCa U ero MecTonoIoXKeHue BHYTPU KOMMNAaHUN MOXET MEHATbCA MO Mepe 3BOJTIOLMN Ll,M(:I)pOBbIX NPOAYKTOB U SKOCHUCTEMDI B LIEJZIOM
(KOHKypeHTbI, KJIMEeHTbl, TEXHOJIOTMM U HOPMATUBHO-MNpaBOBaA OCHOBA)

UcTouHMKK: aHanmTuka SBS Consulting
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Llenb KB® npuBaeyb npopbiBHblE UAEN, @ HE 3aMEHUTb CO60M
06bIYHbl€ UHCTPYMEHTbI TEXHOJIOFMYECKOIro pasBMTHMA Koprnopaumu

UCTOYHUKN KOH KypeHTHOro npevmMmywiecrtBa

BHyTpeHHne

&

AKCTeHCUBHbIe

TpaHcdhopMauma 61M3HeC 1/ mnm
ornepaumMoHHOM MoAeNU

.

HUOKP

/AAM3aliH-MblLLNEHME

NHTEeHCuBHbIE

Jons Koprnopauum,

BbIGUPAIOLLMX BHYTPEHHME / 0
BHELWHWe METOAbI KaK ~35 /0

OCHOBY A/11 KOHKYPEHTHOro
npeMMyLLecTBa

UctouHmku: GCV Analytics, CB Insight, aHanuTuka SBS Consulting

BHellHue

R

M&A

CTpaTermyeckue napTHepcTBa

KBO®
AKkcenepaums
MHKy6aTopbI
OTKpbITblE MHHOBaLMM

>50%

BbiBoabl

KB® gononHsaoT npoyne
MHCTPYMEHTbI TEXHOI0MMYECKOro
pa3BUTUSA Kopnopawumm

KB® no a¢pdeKTy U CKOpocTH
peanusaumm cpasHrmMbl ¢ HUOKP

[Mpu 3TOM (B oT/inumne ot HAOKP)
KB® HaueneHbl Ha noayyeHue
pa3paboToK U3BHE Koprnopawumm

i S B S EI



Moaenu ynpaBaeHmna ana umdpoBbiX NPOAYKTOB BbIOUPAKOTCA B 3aBUCUMOCTH
OT CTENEeHU UX 3PEesIOCTU U CTENEHU CUHEPIrUN C TENNEKOMOM

OCHOBHble KpUTEpUU BbIGOPa MOAENU YNPaB/IeHUSA

Mpumep - O61a4HbIE CEpBUCHI

KoHTyp Kputepui
[__‘7' 1.1. UncppoBbie KOHKypeHTbI

1.2. KonnyecTBo HOBbIX LMGDPOBbLIX NPOAYKTOB

- 1.3. BbicTpoTa pearMpoBaHUA Ha CNPOC Ha LUMbpOoBbIE
BHewHuK NpoAyKTbl (time-to-market)

1.4. 3akasumk / JIMP gna Tenekom 1 uudpoBbIX NPOAYKTOB
ey 1.5. CTeneHb pMcKa OT KPOCC-B/IMAHMUSA LMDPOBbIX NPOAYKTOB
Ha Te/IeKOM NMPOoAYKTbl M HA06OPOT NpU eAUHOM BpeHae

[ n——
DTCP  (ined Wwxyatop / HHOKP undposoe

-
’ 1. KoMneTeHUUn BHYTpM OpraHusaumm aaa uudpoBbix
NpoAyKTOB

2. Ctapgma pa3BMTMA UMDPOBbLIX NMPOAYKTOB®
3. CnoxHOCTb LUM@POBOro NpoayKTa

. 4. TlakeTnpoBaHue TeNEKOM M LUMDPOBbLIX NPOAYKTOB
BHyTpeHHUH

5. CtaHpapTbl KayecTBa M o6cnykuBaHma (SLAs) ana
TEIEKOM U LMDPOBbIX NPOLYKTOB

6. CucteMa npogaxk/o6cny:kusaHma (KAM** u 1.4.) ana
TENIEKOM M LM(DPOBbIX NPOLYKTOB

7. Cuctema KI3 u MoTHBaLMKM A1A TENEKOM M LUDPOBbIX
npoAax

8. OnepaLMOoHHbIe CMHEPIUU MEX/Y TEJIEKOM M
LUMbpOBLIMU NPOAYKTaMM

*CTaanM pasBuTMA LMbPOBLIX NpoAyKToB: (1) AM3alH — (2) paspaboTka — (3) TecTMpoBaHue — (4) 3anycK — (5)
o6caykm1BaHWe M nogaep:aHme. PaHHne ctagun - 1-4; 3penad ctagma - 5

**Key Account Manager - MeHezgxep no paboTe C KAoYEBbIMM KIMEHTaMM

UcTouHMKK: aHanuTuKa SBS Consulting

Crapranbl /
AGILE

bonbLuoe
BbicoKkas
Pa3Hble

Bbicokas

OtcyTtcTBYIOT

PaHHAs

MHAMBMAYaIbHOE
pelleHue

Heuenecoobpa3Ho
He BO3MOXHbI
EamHasn

PasHas

OtcyTtcTBYIOT

MNMpoaykToBoe
noapaspgeneHve

L 4

¢

¢

¢

TpaauUMOHHbIE
Manoe

Huskas

EamHbIN

Hu3kas

3Ha4ynMble

3penas

FoToBOE
peleHne

LlenecoobpasHo
Bo3MOXHbI
PasanyHas

EamHasn
3HauMMble

UHTerpaums B
CermMeHT

i S B S El



Peannsaumsa umdpoBbiX pelieHUM KOHeYHbIM NoTpebuTenam Tpebyer

pasBUTUA MPUHLUMMNMAIIbHO UHbIX KOMNETEeHUUH PYHKLMU NPOoAAXK, YEM Y
Te/IeKOM KOMMNaHuM: NpMMep 061a4HbIX CEPBMCOB

A

H 7 8 9 m_ [1] 06naunas nnardopma 6yaywero

BOR
== Bysmec 061a4Hble KOMMOHEHTBI

% CneumanmcTbl

CeTun cneaytowero nNoKoneHus

= 1 B_ 4 4| O6nayHaa 6e30MacHOCTb
AP Pa3paboTumKm

d & h BHeapeHWe rmbpuaHoro o61aKka

6 O6nayHbIM lOoT

Jluo, npuHUMarowee peweHue (J/IMP)

ClO0 / CTO / CISO
<0 (apyrve nvua, 7 O6nayHas cuctema CBA3U
'_QU_| apl_MHmmaromMe
peLueHus, o
DEo Hanpu“Mep, r1aBHbIN 8. Lindposom 63x-opuc
UT-apxuTeKkTop) 6
9  OMHMKaHaNbHOCTb
. 10 o
TR 2 > . LincdbpoBOM MapKeTUHI U
SN BoB/IeYeHMe KineHTa (CRM)
cepsmcos 11, O6nayHble Big Data n aHanus
— o/ > YaaneHHoe ynpasJsieHne 06,1aKoM
UHppacTpyKTypa aspa o;:gnré)%v:::l%meww MpunoxkeHunsa / cepBuchl
[ ] ll ...
UcTouHMKK: aHanuTrKa SBS Consulting - = SBS




3. Keuc poct B2B UKT




Moyt Bce TeneKkombl B Poccumn popMHpyOT aKocuctemy UMppoBbIX
NPOAYKTOB M3 9 HanpaB/eHMU

7

YMHbIM ropog/ LUndposoi
pervoH
Cnoco6 pasBuTUA CBOEM

MHGPaCTPYKTYpbl 3a CHET
rocyzapcrea

6
Big Data

leoaHanutmka gna B2G
CKopuHr ansa duHTexa
Marketing-as-a-Service ana B2B

b 8 Crtparerus M&A
3axo To/IbKO Yepe3 M&A
lonocosble
po6oThI
3awmTa loT Buaeo BKC
Te[ecom(Be6MH"apbl’ 2 BMp,eOHaﬁnIO,quMe
SoC 3awyra ACYTII APl gerpedn) 3anycK coBCTBEHHbIX
UTM NpOAYKTOB /IM60 B
besonacHocTb Anti WAF BATC 5 napTHepcTBe
ac/ieBas
TpaHcnopT Ddos P Bﬂ
DLP
JKosorus 8-800 %H
Undbpa- (o6n.)
KX / TKO CTPYyKTypa BH (on-
premise)
M2M-
Big Data Chipble Nconnectivity Heﬁgﬂ’»&’gﬁ%@ﬁ loT
M KOHCANTUHI  naHHble MeHem;(ep ®oKyc Ha MoHeTU3aUMIo
Typu3M, laaS  ypy loT- MOBU/IbHOM CETH
TpaHcnopt VDI nnargopma
CtpoutenibcTBO Colocation  y;i-Fj
AdTech HRX
PLTE /
PaaS Private 5G
SaaS
SD-WAN
4
5 Cloud CeTeBble CepBUChHI

KoMMyHMKaUWOHHbIE NAaThOpMbl

MmnopTtosamelleHne ans B2B

UHTennekTyasnbHble CeTH U
loco6nako ans B2G

connectivity-as-a-service

UcTouHMKK: aHanmTuka SBS Consulting

9 O6opygoBaHue
Telecom Kak cepBuC

Box moving Mob6unibHble
Mo6unbHoe APMbi
o6opyzoBaHue

Kopo604Hbi#
NpoAYKT

S B s B



NMpoAyKTOBOE MO3MLMOHMPOBAHME InJepa pbiHKA: npumep 1

1 KoMMyHMKauMOHHbIEe NNaThopMmbl

Me 8
3 loT Buaeo BKC
s (ngﬁg'gﬁb" 9 BuaeoHabniopeHne O6opyaoBaHue
Telecom 3
SoC 3auptra ACYTT AP BCTpen) Telecom Kak cepBuC
7
. o ~UTM
YMHbIK ropoa/ Lindposon Be3onacHocTb Anti
eruoH Ddos WA
P A DLP OtpacneBas
BA Box moving MobuibHble
Jkonorua cEpHyd;g?;;;a Mo6unbHoe APMbi
SKKX / TKO obopyzoBaHue
. fix /APN
Big Data 6 Big Data connectivity| ., M@poBas 3 loT

U KOHCaNTUHr g;,l.mﬂ% M2M- Y[ vegerxkmumocTs

Typuam, loT- Kopo60oYHbIi
Tparcnopt nnatopma "")POP-YKT

C
TPOUTE/ICTBO KX
MapKkeTuHr
PLTE /
Private 5G
4 CeteBble cepBuUChHI
Cloud
,ul | EEE
McTouHMKM: aHaiuTHKa SBS Consulting = SBS




NMpoAyKTOBOE MO3MLMOHMPOBAHME InAepa pPbliHKA: npumep 2

1 KoMMyHMKauMOHHbIEe NNaThopMmbl

e 8

Telecom
API
SRl B”%’-eo BKC 2 BupeoHabniopeHue O6opyaoBaHue
SoC 3awpra ACYTN ‘BS'H o Telecom Kak cepsuc
BCTPEYH)

7

YMHbIM ropoa/ Lndgposon
pervon Tpancriopt OtpacneBas
BA

be3onacHocTb

Box moving MobuibHble
Mo6unbHoe

JKonoruna CMHd,zpa-a ok
TPYKT
KX / TKO PYKTYp 060pyoBaH1e

fix APN - udposas
conﬁr}\gfl\twmy HeI,El,LBSI)HF(’MMOCTb 3 loT

Big Data Cbipble
N KOHCaNTHUHI JAaHHble

BigData 6
Kopo6oyHbii

Maa$
Typusm,
TpaHcnopt MPOAYKT

CtpouTtenbcTeo Colocation |wi-Fi VPN nnatcopma
MapKkeTuHr

PLTE /
Private 5G

4 CeteBble cepBuUChHI

Cloud

=S B S ElN

UcTouHMKK: aHanmTuka SBS Consulting



4. Kenc HoBas Mmoje/ib yripaBJ/1eHMA
B2B




Ctpaterma pa3BMTusa NpepnosiaraeT CyLWeCcTBeHHY TpaHchopMaLuuto 6M3Heca
U COOTBETCTBYOLME M3MEHEHMA B onepaulUoHHOM Moaenm KomnaHmu

daKTopbl, BAMAIOLLME HA ONEPaLMOHHYI0 MOJe b HepocTaTku TeKylyei onep. MOAe/M B HOBbIX YC/IOBUAX
OtuyszeHue B2C 1 SMB 6usHeca CermeHTHas MoZesib Npoja, oTcyTcTBue oKyca Ha
O/ITOCPOYHOI paBoTe C KMEHTaMM W AOMpoAake

i} _ MApA. pyb6. ®oKycC: Ha KpyMHbIX
2 000 ) wen. 5 BbIpy4YKku ot B2C B2B knueHTtax u B20

PagukanbHoe 06HOB/IEHME NPOAYKTOBOro noptdens

2020 2025 OTcyTCTBMe UeHTpPOB OTBETCTBEHHOCTU 3a pa3BUTUE HOBbIX
% om BbIPYYKU % om BbIPYYKU NPOAYKTOB M KOMIN/IEKCHbIE NPOEKTbI CUCTEMHOM UHTErpaLum
Tpaa. Tenekom + C30 (82%) (47%)
36% HoBble
CUCTEMH. MHTerpaumsa (7%) (24%) NpOAYKTbI U
. 64% cucTemHas H TaTOYHbI neTex B YaCTM ynpaB/ieH
CTpoiika (1%) (11%) WHTErpaLMA €40CTaTo € KoMneteHumnm aCTM ynpaBJieHUA
38Y% NnpoeKTamMH, OoTCyTCTBHUE BblAE/IEHHOIO LeHTPpa NPOeKTHOro
KoHTaKT-LeHTpbI (2%) (7%) > ynpaB/eHuA
BbIPYYKM B
AyTcopc. 3KcniyaTaumm (7%) (6%) 2025r.
98%
VAS v undp. NnpoayKTbl (0,2%) B (5%)
41%* -
MHDOPM. 6e30MacHoCTb (0%) 0 (0,5%) Ad-hoc I'IpOI\.J,GCCbI M HEMnpo3pa4yHoe, He3aKpen/ieHHOoe Ha
NOCTOAHHOU OCHOBE€ pacnpejesjieHne oTBeTCTBEHHOCTH MO
HOBbIM HanpaB/IEHUAM AEeATEJ/IbHOCTU

3 CUCTEMHas MHTErpaums - KOHKYPEHTHbIM PbIHOK, TPEBYIOLMIA MHOMO
NoAXoA4a K OpraHM3auum AesTeIbHOCTU, HOBbIX POJIEM M KOMMETEHLUMM

UcTouHMKK: aHanuTuKa SBS Consulting :!.i. EEE S B S



ABTOpbI

Kvpunn Mopo3os, K.3.H.

Muxann Eram

HHEISBS

Ten.: +7 (495) 792-5979

Anpec: MockBa, MpoeKkTUpyeEMBbIN
npoe3a Ne4062, 4.6, c.2

Caunt:
E-mail:



http://www.sbs-consulting.ru/
http://www.sbs-consulting.ru/
http://www.sbs-consulting.ru/
mailto:info@sbs-consulting.ru
mailto:info@sbs-consulting.ru
mailto:info@sbs-consulting.ru
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